
All real estate licensees are not the same. Only real estate licensees who are members of 

the NATIONAL ASSOCIATION OF REALTORS® are properly called REALTORS®. 

They proudly display the REALTOR "®" logo on the business card or other marketing and 

sales literature. REALTORS® are committed to treat all parties to a transaction honestly. 

REALTORS® subscribe to a strict code of ethics and are expected to maintain a higher 

level of knowledge of the process of buying and selling real estate. An independent survey 

reports that 84% of home buyers would use the same REALTOR® again. 

Real estate transactions involve one of the biggest financial investments most people ex-

perience in their lifetime. Transactions today usually exceed $100,000. If you had a 

$100,000 income tax problem, would you attempt to deal with it without the help of a 

CPA? If you had a $100,000 legal question, would you deal with it without the help of an 

attorney? Considering the small upside cost and the large downside risk, it would be fool-

ish to consider a deal in real estate without the professional assistance of a REALTOR®. 

But if you're still not convinced of the value of a REALTOR®, here are a dozen more rea-

sons to use one: 

 

1. Your REALTOR® can help you determine your buying power -- that is, your financial 

reserves plus your borrowing capacity. If you give a REALTOR® some basic information 

about your available savings, income and current debt, he or she can refer you to lenders 

best qualified to help you. Most lenders -- banks and mortgage companies -- offer limited 

choices.  

 

2. Your REALTOR® has many resources to assist you in your home search. Sometimes 

the property you are seeking is available but not actively advertised in the market, and it 

will take some investigation by your agent to find all available properties. 

 

3. Your REALTOR® can assist you in the selection process by providing objective infor-

mation about each property. Agents who are REALTORS® have access to a variety of in-

formational resources. REALTORS® can provide local community information on utili-

ties, zoning. schools, etc. There are two things you'll want to know. First, will the property 

provide the environment I want for a home or investment? Second, will the property have 

resale value when I am ready to sell? 

 

4. Your REALTOR® can help you negotiate. There are myriad negotiating factors, includ-

ing but not limited to price, financing, terms, date of possession and often the inclusion or 

exclusion of repairs and furnishings or equipment. The purchase agreement should provide 

a period of time for you to complete appropriate inspections and investigations of the prop-

erty before you are bound to complete the purchase. Your agent can advise you as to which 

investigations and inspections are recommended or required. 
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 Title Talk... 

Why Use a REALTOR®? 



 

5. Your REALTOR® provides due diligence during the evaluation of the property. Depending on the area 

and property, this could include inspections for termites, dry rot, asbestos, faulty structure, roof condition, 

septic tank and well tests, just to name a few. Your REALTOR® can assist you in finding qualified respon-

sible professionals to do most of these investigations and provide you with written reports. You will also 

want to see a preliminary report on the title of the property. Title indicates ownership of property and can 

be mired in confusing status of past owners or rights of access. The title to most properties will have some 

limitations; for example, easements (access rights) for utilities. Your REALTOR®, title company or attor-

ney can help you resolve issues that might cause problems at a later date.  

 

6. Your REALTOR® can help you in understanding different financing options and in identifying qualified 

lenders.  

 

7. Your REALTOR® can guide you through the closing process and make sure everything flows together 

smoothly.  

 

8. When selling your home, your REALTOR® can give you up-to-date information on what is happening 

in the marketplace and the price, financing, terms and condition of competing properties. These are key 

factors in getting your property sold at the best price, quickly and with minimum hassle.  

 

9. Your REALTOR® markets your property to other real estate agents and the public. Often, your REAL-

TOR® can recommend repairs or cosmetic work that will significantly enhance the salability of your prop-

erty. Your REALTOR® markets your property to other real estate agents and the public. In many markets 

across the country, over 50% of real estate sales are cooperative sales; that is, a real estate agent other than 

yours brings in the buyer. Your REALTOR® acts as the marketing coordinator, disbursing information 

about your property to other real estate agents through a Multiple Listing Service or other cooperative mar-

keting networks, open houses for agents, etc. The REALTOR® Code of Ethics requires REALTORS® to 

utilize these cooperative relationships when they benefit their clients. 

 

10. Your REALTOR® will know when, where and how to advertise your property. There is a misconcep-

tion that advertising sells real estate. The NATIONAL ASSOCIATION OF REALTORS® studies show 

that 82% of real estate sales are the result of agent contacts through previous clients, referrals, friends, fam-

ily and personal contacts. When a property is marketed with the help of your REALTOR®, you do not 

have to allow strangers into your home. Your REALTOR® will generally prescreen and accompany quali-

fied prospects through your property.  

 

11. Your REALTOR® can help you objectively evaluate every buyer's proposal without compromising 

your marketing position. This initial agreement is only the beginning of a process of appraisals, inspections 

and financing -- a lot of possible pitfalls. Your REALTOR® can help you write a legally binding, win-win 

agreement that will be more likely to make it through the process. 

 

12. Your REALTOR® can help close the sale of your home. Between the initial sales agreement and clos-

ing (or settlement), questions may arise. For example, unexpected repairs are required to obtain financing 

or a cloud in the title is discovered. The required paperwork alone is overwhelming for most sellers. Your 

REALTOR® is the best person to objectively help you resolve these issues and move the transaction to 

closing (or settlement).  

 
Source: REALTOR.com®  

REALTOR.com® is the official site of the National Association of REALTORS®  



Employee Anniversaries 

Angie Bruggenwirth, Sterling~ 1994 

Diana Siebenaler, Rockford ~2004 

Monica Stengel, Morrison~ August 2007 

 

 
H.B. Wilkinson Expands Services 

To better serve our customers, we are offering title services in Grant, Green, Iowa 

and Lafayette Counties of Wisconsin. H.B. Wilkinson Title Company can also 

give you a quote and place orders in ANY Wisconsin County using reputable 

title companies. We will be offering the same coverage, endorsements and 

customer service you have come to expect from H.B. Wilkinson. We are licensed 

to do business in Wisconsin and are an active member of the Wisconsin Land 

Title Association. For your convenience, closings can be performed at any one of our offices.   

Remember you can order title work anytime on line at www.hbwtitle.com. You 

can also sign up for our “Paperless Closer” to place and view your orders online 

24/7. Please contact your local H.B. Wilkinson Title Company for more information 

or to receive a quote. 

Please Be Cautious of Children 

School is Back in Session!   Also remember to 

stay off your cell phones in a school zone! 



Bureau County 

10 Park Avenue West~ Lower Level 

Princeton, IL 61356 

1.815.875.1300 FAX 1.815.284.1165 

 

Carroll County 

108 East Market Street 

Mt. Carroll, IL 61053 

1.815.244.9566  FAX 1.815.244.2731 

 

Jo Daviess County 

(Also servicing Dubuque County, Iowa) 

321 North Bench Street  

P.O. Box 215 

Galena, IL 61036 

1.815.777.3318  FAX 1.815.777.1754 

 

Lee County 

(Also servicing Ogle County) 

218 South Ottawa Avenue 

Dixon, IL 61021 

1.815.284.1160 FAX 1.815.284.1165 

 

Rock Island County 

(Also servicing Henry & Mercer Counties 

in Illinois & Scott County, Iowa) 

322 16th Street 

Rock Island, IL 61201 

1.309.794.0518 FAX 1.309.794.0617 

Stephenson County 

216 West Exchange Street 

Freeport, IL 61032 

1.815.232.2511 FAX 1.815.232.3798 

 

Whiteside County 

500 North Cherry Street 

P.O. Box 310 

Morrison, IL 61270 

1.815.772.2159 FAX 1.815.772.4799 

 

202 East Sixth Street 

Sterling, IL 61081 

1.815.626.1066 FAX 1.815.626.6788 

 

Winnebago County 

(Also servicing Boone County) 

7025 Rote Road, Suite 105 

Rockford, IL 61107 

1.815.229.1925 FAX 1.815.229.1924 

 

Now Serving Wisconsin! 

P.O Box 96 

Blue Mounds, WI 53517 

1.815.742.8402 FAX 1.815.777.1754 

DIrby@hbwtitle.com 

H.B. Wilkinson Title Company 

Office Locations: 

Plat Books On Sale 
Whiteside County:  On sale at our Morrison,  

Sterling,  Mt. Carroll, Dixon, and Rock Island offices. 

 

Stephenson County: On sale at our Freeport,  

Galena and Mt. Carroll locations. 

 

$20.00 
 


